Life Insurance
Buyer s Guide

This guide can help you when you shop for life insurance.
It discusses how to:

* Find a Policy That Meets Your Needs and Fits Your Budget
* Decide How Much Insurance You Need
® Make Informed Decisions When You Buy a Policy



Review your own insurance needs and circumstances. Choose
the kind of policy that has benefits that most closely fit your

needs. Ask an agent or company to help you.

Be sure that you can handle premium payments. Can you
afford the initial premium? If the premium increases later and
you still need insurance, can you still afford it?

Don’t sign an insurance application until you review it care-
fully to be sure all the answers are complete and accurate.

Don’t buy life insurance unless you intend to stick with your
plan. It may be very costly if you quit during the early years
of the policy.

Don’t drop one policy and buy another without a thorough
study of the new policy and the one you have now. Replacing
your insurance may be costly.

Read your policy carefully. Ask your agent or company about
anything that is not clear to you.

Review your life insurance program with your agent or
company every few years to keep up with changes in your
income and your needs.



When you buy life insurance, you want coverage that fits your needs.

irst, decide how much you need—and for how long—and

what you can afford to pay. Keep in mind the major reason
you buy life insurance is to cover the financial effects of unex-
pected or untimely death. Life insurance also can be one of

many ways you plan for the future.

P l ext, learn what kinds of policies will meet your needs and

pick the one that best suits you.

hen, choose the combination of policy premium and ben-
efits that emphasizes protection in case of early death, or
benefits in case of long life, or a combination of both.

It makes good sense to ask a life insurance agent or company to help
you. An agent can help you review your insurance needs and give you
information about the available policies. If one kind of policy doesn’t
seem to fit your needs, ask about others.

This guide provides only basic information. You can get more facts
from a life insurance agent or company or from your public library.



I I €re are some qUCStiOHS to asl( YOUI'SCIE

¢ How much of the family income do I provide? If I were to die
early, how would my survivors, especially my children, get by?
Does anyone else depend on me financially, such as a parent,
grandparent, brother or sister?

¢ Do I have children for whom I’d like to set aside money to finish
their education in the event of my death?

¢ How will my family pay final expenses and repay debts after my

death?

¢ Do I have family members or organizations to whom I would like
to leave money?

¢ Will there be estate taxes to pay after my death?
¢ How will inflation affect future needs?

As you figure out what you have to meet these needs, count the life
insurance you have now, including any group insurance where you work
or veteran’s insurance. Don’t forget Social Security and pension plan
survivor’s benefits. Add other assets you have: savings, investments, real
estate and personal property. Which assets would your family sell or
cash in to pay expenses after your death?






